
Explore Prices, Promotions, and

Valuation in SAP S/4HANA Cloud

Private Edition, Retail

Course Number: IRT320

Duration: 4 days

Course Description

Skills Gained

Who Can Benefit

This course will prepare you to:

   -Explain how customizing settings interact and how they are used in SAP Retail for

price determination, retail pricing, and retail promotions.

   -Participants will also become familiar with condition contract settlement, inventory

management, and cost and sales price valuation.

Application Consultant

Business Analyst

Business Process Architect

Business Process Owner / Team Lead / Power User

Change Manager

Data Consultant / Manager

Development Consultant

Industry Specialist

Program/Project Manager

© Ascendient LLC., 2026 | Page 1



Prerequisites

Course Content

Course based on software release

Solution Architect

Essential:

   -S4IRT Overview of Business Processes in SAP for Retail

   -IRT310 Master Data in SAP for Retail

Recommended:

   -None

Price Determination: Condition technique overview, conditions in purchasing, retail

pricing, creating and configuring a retail promotion, condition contract settlement,

inventory management, and valuation.

Retail Pricing: Creating and configuring retail promotions.

Condition Contract Settlement: Managing and settling condition contracts.

Inventory Management and Valuation: Techniques and processes for managing

inventory and valuation.

SAP S/4HANA Retail for merchandise management, Release 2021 FPS0
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